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Chuck Jaffe, in this episode of The NAVigator podcast interviews
Rob Shaker, Portfolio Manager at Shaker Financial Services. Rob
says that while the headlines may have investors on edge, the fear-
based selling that gripped the market around the start of war in Iran
created a "generic widening" of discounts for closed-end funds.
Shaker, who is a "discount-capture investor," says the current

widening and recovery was caused mostly by "the irrational effects

of excessive selling pressures overall," which means that the bad

news is not creating fundamental problems for industries so much
as temporary issues affecting share values. He says we could see more generic widening and
narrowing until the market gets clarity on the headlines.

The podcast can be found on AICA’s website by clicking here: https://aicalliance.org/alliance-
content/pod-cast/

Support your favorite charity while potentially receiving income for life. CEF Advisors’
Pooled Income Fund allows donors to contribute appreciated securities, may provide a

charitable deduction and lifetime income, learn more at CEFData.com/PIF. Income and tax

benefits are not guaranteed, consult a financial professional.

CHUCK JAFFE: We're talking discounts, discount fluctuations and more with Rob Shaker,
portfolio manager at Shaker Financial Services, welcome to The NAVigator. This is The

NAVigator, where we talk about all-weather active investing and plotting a course to
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financial success with the help of closed-end funds. The NAVigator is brought to you by the
Active Investment Company Alliance, which is a unique industry organization representing
the entirety of the closed-end fund business, it's from investors and users up to fund
managers, sponsors, and creators. If you're looking for excellence beyond indexing, The
NAVigator will point you in the right direction. And of course, the direction that a lot of
closed-end fund investors point in is towards discount capture, there’s nobody better to talk
about it as a discount capture investor than Rob Shaker, he’s portfolio manager at Shaker

Financial Services, online at ShakerFinancial.com. And if you want to know more generally

about closed-end funds, interval funds, and business-development companies, get more

details at AICAlliance.org, that's the website for the Active Investment Company Alliance.

Rob Shaker, great to have you back on The NAVigator.

ROB SHAKER: It’s great to be here, thanks.

CHUCK JAFFE: It has been a really interesting time for the market, we’ve got a market that’s
gotten back to record highs, but there’s been a lot of changes in sentiment and the rest. Where
are finding the bargains right now, and how have closed-end funds been responding, because
the markets have been moving fast, have the discounts been widening and closing fast?
ROB SHAKER: Yes, exactly. We've heard a lot about the V-shaped market, everything’s V these
days, and it’s true and it comes across into closed-end funds as well. This always occurs, we
call them generic widenings, when you have fear-based selling grip the market, unlike what
happens in mutual funds or open-end funds, a closed-end fund will have the excessive selling
pressures lead to widenings. And so instead of having to force liquidations because of the
fixed capital structure, the closed-end fund will simply widen, and you see that across the
board but mainly in bond funds. This is sort of a unique situation that occurs because the
excessive selling pressure leads people to dump their bond funds thinking they’re getting
some sort of bargain, it’s irrational, and they dump their bond funds creating this big down
shape in the V. The nice part is, once you have the recovery, you get a V-shape back just like
the markets, and so this will curve, once again, mainly in the bond funds, and you’re able to
take advantage of these bargains once you get some equilibrium reestablished.

CHUCK JAFFE: When it comes to this kind of discount capture, how much are you shortening

up your timeframe? If we're looking for the Vs, is there a level where you're saying, “Okay,
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this got widened a certain amount, this makes me that much more interested and I'm trying
to capture it more short term?” Does it change your holding periods dramatically?

ROB SHAKER: That’s a great question, because as a starting point we want to go back to a
fundamental concept we have here, which is no market timing, right? This carnage, as we
would call it, this V-shape is a great example of why it is not wise ever to try and market time,
things go too quickly. So instead of trying to eliminate losses, or fully avoid them, we want to
limit them, and by doing that what we do is once we see the widening happen, and you know
it’s out there, it was all of March, there was all of this fear and the market was ticking down
and ticking down, discounts are starting to widen, what you do is you want to rotate into
those things that are least likely to be affected, most likely things that already took a hit. And
then what you want to do is then limit losses on the down side by rotating into those funds,
and then on the way back you want to enhance, you want to enhance the gains on the way
back, sort of doubling down. If you sell once a thing bounces back, rotate into one that hasn’t
bounced back yet, you actually turn out doing a lot better from the start of the V to the end
of the V than you would have been if the thing just turned sideways.

CHUCK JAFFE: What are you digging into right now? Are you looking more at the, let’s play in
the software space because software companies have been hammered so [ want to lean in
towards tech? Are you looking at things like the BDC space where there’s been some
troubling headlines, et cetera? Also things like gold, which has backed away from record
highs but still has a lot of volatility in it now based on how it reacts during geopolitical strife?
ROB SHAKER: That'’s a great issue you bring up because you start talking about, well, is there
some type of benefit, is there some type of opportunity that I can find based on something
fundamental? This is an argument that I often have with other investors in the closed-end
fund space about when things are just irrational or whether or not they’re fundamental, and
[ think this widening and recovery confirmed two fundamental and related aspects of generic
widenings. The first is they’re temporal, when the selling pressure ends things will come
back, but second, they’re not caused by rational fundamental analysis but more irrational
effects of excessive selling pressures overall. So you find that things are getting widened out
not because of the types of concerns that you were talking about, not because of any rational
concern or fundamental consideration but simply because if there’s more sellers than

buyers, discounts will widen. What you see, which is I think pretty emblematic of this whole

Website: AlCalliance.org ¢ Phone: (888) 400-9694



concept in this carnage this time, is when things bounce back, we had about a 4% widening,
2% of it came back on March 31st when you got the bounce back, remarkably the 10-year
note didn’t move at all during that period. There was nothing fundamental going on with
bonds, yet bonds happened to move an extra 2% narrowing on a given day, and that was just
because of the lack of selling pressure, the return of equilibrium, and the return of
opportunistic buyers into the CEF space.

CHUCK JAFFE: Given all of this, if we see the market bounce back, if we see investors buy the
dips, bring things back to record highs, which they’'ve basically gotten pretty close to again
as we record this, how much longer does this, hey, we've got a lot of volatility that’s created
more of a discount last? Or do we have a generic narrowing that gets so narrow that you go,
okay, time to keep powder dry? How do you respond at a spot where discounts get really
narrow and there’s less for you to capture?

ROB SHAKER: We've gotten most of the recovery done, but there’s still a little bit left for us
to take care of here to get us back to where we were actually in January with the full January
effect. But that being said, once you're there, once you're at what we would consider the
equilibrium, we’ve gotten everything back, that doesn’t mean that there’s no place for
discount capture. Because while you can take advantage of generic widenings and generic
narrowings, once things are stable, that’s where we like to play, by going into individual
funds and checking out when individual funds get pressured, buy them when they're
excessively wide and then sell them when they narrow back. So there’s always opportunity
for discount capture, it’s just a little bit different when you’re playing the generic downs and
the generic ups. Something else to consider, it doesn’t make a difference if markets are at
their all-time highs, [ often hear people saying, “But market is at its all-time high,” or “I'm
going to do this because the markets are trading at their all-time high.” As my father was
prone to say, “Markets go up over time, that’s pretty much accepted. So if markets go up over
time, we should somewhat always expect markets to be sitting at or near an all-time high,”
and so it's nothing to change your course of action because of that, it’s just something that
occurs over time as markets go higher.

CHUCK JAFFE: Yeah, people should not be freaking out when markets get to record highs,
that’s what you want them to do.

ROB SHAKER: Right, and that’s what they do over time.
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CHUCK JAFFE: Yep. All of this being the case, is there a situation where there’s a discount you
can’t buy? I mean, you look at some of the things that have been going on with private credit,
for example, on the one hand you can certainly say, ooh, maybe a little baby thrown out with
bath water, I can find some good bargains, I can do the rest of that. On the other hand, there
are still troubles that have to resolve themselves here, so how do you handle something like
that where, okay, you've got a heightened discount, but you may also have a real reason for
a heightened discount?

ROB SHAKER: Right, and the private credit, | have one side opinion about that in the sense
that it does seem to be a little bit less fundamental than more of a story. If you buy a CD,
there’s a substantial penalty for withdrawal, and if you complain once you withdraw because
you're getting a penalty, that’s a little bit of a side story. These lack of liquidities were part of
the package, right? The fact that you were only going to be able to redeem a certain amount
over a certain amount of time, that was already built in, so it's nothing fundamental that is
causing that. But as it affects closed-end funds, it’s the big difference, we're not trading in
BDCs or business-development corporations, and so closed-end funds have a different sort
of liquidity issue and it goes back to the generic widening. When there’s excessive selling
pressures, there’s not an issue about, well, what were the redemption terms, this or the
other, it’s just because of the fixed capital structure it becomes a widening. But that fixed
capital structure is what makes them great, which makes them not have the pressures of a
whole bunch of people wanting to redeem because they don’t have to sell. Even an open-end
mutual fund, that is an issue, if everyone starts selling that open-ended mutual fund, they
have to go sell something, they have to do a redemption, so they would have to sell that
private credit at these ridiculous levels to these people who are coming in and trying to
swoop up at bargain levels for people who want liquidity. A closed-end fund, because of the
fixed capital structure, doesn’t have to do that, they can hold things to duration, they can do
those longer term investing because of the fixed capital structure, and so that really limits
the ability of the asset values to really get pummeled in a way that it would on the mutual
fund side.

CHUCK JAFFE: Rob, great stuff. I really appreciate your help and your time, we’ll talk to you
again down the line.

ROB SHAKER: Thanks, it's always nice to talk to you.

Website: AlCalliance.org ¢ Phone: (888) 400-9694



CHUCK JAFFE: The NAVigator is a joint production of the Active Investment Company Alliance
and Money Life with Chuck Jaffe, and yes, I am Chuck Jaffe and I'd love it if you’d check out

Money Life by going to MoneyLifeShow.com or by searching for the show on your favorite

podcast app. Now if you'd like to learn more about closed-end funds, interval funds, and

business-development companies, go to AlCAlliance.org, that’s the website for the Active

Investment Company Alliance. Thanks to my guest Rob Shaker, he is a discount capture
investor and the portfolio manager at Shaker Financial Services, the firm is online at

ShakerFinancial.com. The NAVigator podcast has something new for you every Friday, so

make plans to join us again next week, and follow along on your favorite podcast app to make
sure you don’t miss any of our closed-end fund fun. We'll be back next week, and until then,
happy investing, everybody.

Recorded on April 17", 2026

To request a particular topic for The NAVigator podcast please send an email to:
TheNA Vigator@AICalliance.org

Click the link below to go to the home page of Active Investment Company Alliance to learn more:
https://AlCalliance.org/

Disclosure: Views and opinions expressed are for informational and educational purposes only as of the
date of production/writing/speaking and may change without notice at any time based on a multitude of
factors. Speaker's/presenter's/author's opinions are their own and may not necessarily represent the
opinions of AICA, its Board, or its staff. Materials may contain “‘forward-looking” information that is not
purely historical in nature, such as projections, forecasts, market return estimates, proposed or expected
portfolio composition, and other items. Listed closed-end funds and business development companies trade
on exchanges at prices that may be above or below their NAVs. There is no guarantee that an investor will
be able to sell shares at a price greater than or equal to the purchase price or that a closed-end fund's
discount will narrow. Non-listed closed-end funds and business development companies do not offer
investors daily liquidity but rather offer liquidity on a monthly, quarterly or semi-annual basis, often on a
small percentage of shares. Closed-end funds often use leverage, which can increase the fund's volatility
(i.e., risk). Actual distribution amounts may vary with fund performance and other conditions. Past
performance is no guarantee of future results. This material is not intended to be a recommendation or
investment advice, does not constitute a solicitation to buy, sell or hold a security or an investment strategy,
and is not provided in a fiduciary capacity. Shares of closed-end funds are subject to investment risks,
including the possible loss of principal invested. Closed-end funds frequently trade at a discount to their
net asset value (NAV).
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