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CION’s Reisner on income-focused BDCs

Michael A. Reisner, Co-Founder and Co-Chief Executive Officer
of CION Investments, talks about his firm’s overall business
strategy and approach to alternative investment management. He
specifically spotlights CION’s listed, middle-market business
development company CION Investment Corporation, which
trades under the NYSE ticker symbol “CION” and has about $2
billion in total assets as of March 31, 2024. Reisner provides an

overview of business development companies, or BDCs, and how

they can generate income for retail investors.

Learn more about CION Investments and CION Investment Corporation. Review CION at
CEFData.com.

Find here the video interview.

Jane King: CION is a leading manager of alternative investment solutions including BDCs,
business-development corporations. With me is the co-CO, Michael Reisner, to explain the
company, and particularly what you’re doing with BDCs. So let’s just start with your overall
investment strategy.

Michael Reisner: Sure. So CION Investments, as you said, is an open-source solution provider
providing retail investors access to alternative investments. One of those investments is our middle
market business-development company, CION Investment Corporation, which is about a two
billion dollar in assets BDCs.

Jane King: Now BDCs are kind of a hot area lately it feels. Explain what they are, who are they
good investments for?

Michael Reisner: Sure. So in the last 12 to 18 months you’ve heard this craze about private credit.
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Jane King: Yeah.

Michael Reisner: BDCs have actually been around since about 1980. Our BDC’s been around
12 years, and what essentially we do is we pool money together from retail investors and we make
senior secured loans to companies in the middle market which have an average EBITDA or
earnings of about $35 million. Which obviously that is a resilient area of the economy, being senior
secured provides real safety, so retail investors looking for current income, BDCs are a great
vehicle, and we think ours in particular is of great value to investors.

Jane King: So an income providing investment.
Michael Reisner: Correct.

Jane King: But steady income.

Michael Reisner: Correct.

Jane King: Yeah. So would this be something that, I don’t know, somebody older might be
invested in or a part of a younger person’s portfolio?

Michael Reisner: Listen, I think it depends. We don’t necessarily take deep credit risk by going
down the capital stack, we think it’s a pretty compelling investment. Obviously a lot of seniors,
boomers, they look for that mailbox money, that steady income. Our BDC in particular trades at
what we believe is an unwarranted discount, so it does give an opportunity for some potential
capital appreciation, but BDCs in general are primarily an income vehicle.

Jane King: You recently raised your quarterly dividend.
Michael Reisner: Correct.

Jane King: So explain the strategy behind that. That’s typically a sign of strength and confidence
in the company.

Michael Reisner: That’s exactly right. I believe it’s our fourth base dividend increase since we
first listed back in October of 2021. Yeah, given the confidence we have in our portfolio, its
strength, we believe the potential earning power it has going forward warranted a base dividend
increase. That’s also been coupled with a couple supplemental dividends that we’ve had through
the years as well.

Jane King: Where do you see attractive places to put money these days?

Michael Reisner: Listen, we talked about private credit being a hot area, there’s certainly a lot of
money going into that space. A lot of the bigger asset managers that have BDCs, those BDCs are
going up market, they’re looking to take market share from the banks and go after the broadly
syndicated loan market. We’ve stuck to our knitting, we’ve focused on the true middle market. As
| said, our average EBITDA of our portfolio company is about $35 million. We think there’s a
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little less competition there, not to say there’s no competition but a little bit less competition, where
we can get some really good relative value and a risk-adjusted return for our investors.

Jane King: How much do interest rates affect the BDCs? We talk about them almost every day,
how has that played a role?

Michael Reisner: Sure. BDCs pass off their income to their investors, so to the extent that base
rates have gone up, we’re collecting more income from our borrowers, we obviously have to
distribute that out to the shareholders. But this is where good underwriting really matters, because
the higher for longer interest rates could stress a borrower. They have to be able to obviously make
their interest payments to us, so we think we have very sound underwriting. But yeah, it’s helped,
it’s absolutely been a tailwind for all investors seeking income.

Jane King: And what kind of returns are you seeing with BDCs?

Michael Reisner: I think it depends. Usually if the base rate’s around 5%, you’re going to see
about 500-600 basis points more than that in dividends. Given where our share price is, | think our
base dividend current yield is about 13%, but it depends.

Jane King: Yeah, and certainly above the inflation rate.

Michael Reisner: Absolutely.

Jane King: That’s what a lot of people are looking for.

Michael Reisner: Correct.

Jane King: How do you see the lending opportunities in the middle market?

Michael Reisner: Yeah, so I think everything you’re hearing now about banks curbing back their
lending based on regulations, that’s one of the reasons private credit is so hot, because a lot of the
lending is shifting to the private markets, so BDCs, other private credit vehicles are filling a void
where a lot of the banks used to provide that solution. So we think it’s a very compelling time, not
only for our BDC but other BDCs.

Jane King: Yeah. And what’s your outlook for BDCs and just the economy in general?

Michael Reisner: Well, I think most good credit investors are conservative by nature, we’ve been
expecting that recession for a long time but the US economy has proven to be resilient, the US
consumer’s proven to be resilient, but that doesn’t mean we’re getting ahead of ourselves. We’re
very conservative in our underwriting, we try to find good companies that have a reason to exist
with good management, and that’s one of the reasons we invest at the top of the capital stack.
Because should the company run into some problems, as long as you’re not subordinated, as long

as you’re not equity or subordinated debt, you can usually restructure and come out on top.

Jane King: What about the election? Does that have any impact in BDCs?
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Michael Reisner: I don’t think so. I mean, it might have an impact to the retail investor, maybe
they don’t want to invest, maybe they want to sit on the sidelines a little bit more, but I think
fundamentally our companies are strong and I think it’s a lot more noise than anything else.

Jane King: Okay, Michael, thank you so much.

Michael Reisner: Thank you so much for having me.

Jane King: Thank you.

Michael Reisner: Appreciate it.

Recorded on June 27, 2024

To request a particular topic for The NAVigator podcast please send an email to:
TheNAVigator@AlCalliance.org

Click the link below to go to the home page of Active Investment Company Alliance to learn more:
https://AlCalliance.org/

Disclosure: Views and opinions expressed are for informational and educational purposes only as of the
date of production/writing/speaking and may change without notice at any time based on a multitude of
factors. Speaker's/presenter's/author's opinions are their own and may not necessarily represent the
opinions of AICA, its Board, or its staff. Materials may contain “‘forward-looking” information that is not
purely historical in nature, such as projections, forecasts, market return estimates, proposed or expected
portfolio composition, and other items. Listed closed-end funds and business development companies trade
on exchanges at prices that may be above or below their NAVs. There is no guarantee that an investor will
be able to sell shares at a price greater than or equal to the purchase price or that a closed-end fund's
discount will narrow. Non-listed closed-end funds and business development companies do not offer
investors daily liquidity but rather offer liquidity on a monthly, quarterly or semi-annual basis, often on a
small percentage of shares. Closed-end funds often use leverage, which can increase the fund's volatility
(i.e., risk). Actual distribution amounts may vary with fund performance and other conditions. Past
performance is no guarantee of future results. This material is not intended to be a recommendation or
investment advice, does not constitute a solicitation to buy, sell or hold a security or an investment strategy,
and is not provided in a fiduciary capacity. Shares of closed-end funds are subject to investment risks,
including the possible loss of principal invested. Closed-end funds frequently trade at a discount to their
net asset value (NAV).

Disclosure: The opinions of the speakers / presenters are their own opinions and may not be the opinions
of AICA. Listed closed-end funds and business development companies trade on exchanges at prices that
may be above or below their NAVs. There is no guarantee that an investor can sell shares at a price greater
than or equal to the purchase price paid, or that such fund’s or company’s discount to NAV will narrow or
be eliminated. Non-listed closed-end funds and business development companies do not offer investors daily
liquidity but rather on a quarterly or semi-annual basis, often on a small percentage of total shares. These
funds and companies often use leverage, which can increase their risk or volatility. The actual amount of
distributions may vary with fund performance and other conditions. Past performance is no guarantee of
future results.
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